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Legal Noti ce:

Wile all attenpts have been nade to verify

I nformation provided in this publication,neither
t he Author nor the Publisher assunes any
responsibility for errors, om ssions, or contrary
I nterpretation of the subject nmatter herein.

This publication is not intended for use as a
source of |egal or accounting advice. The Publisher
wants to stress that the information contained
herein may be subject to varying state and/or |ocal
| aws or regulations. Al users are advised to
retain conpetent counsel to determ ne what state
and/or local laws or regulations may apply to the
user's particul ar busi ness.

The Purchaser or Reader of this publication assunes
responsibility for the use of these materials and

I nformati on. Adherence to all applicable |aws and
regul ations, federal, state, and | ocal, governing
prof essional |icensing, business practices,
advertising, and all other aspects of doing
business in the United States or any ot her
jurisdiction is the sole responsibility of the

Pur chaser or Reader.

The Aut hor and Publisher assunme no responsibility
or liability whatsoever on the behal f of any
Pur chaser or Reader of these nmaterials.

Any perceived slights of specific people or
organi zati ons are uni ntentional.



| nt r oducti on

To put it as plain and sinple as possible, resale
rights are AWESOVE! They are one of the best things
to ever happen to internet marketing and thousands
of people have nade a fortune or at |east a good
living fromresell rights.

There are two basic ways to nmake noney with resel
rights:

* You can either buy resell rights to soneone
el se’s product which will give you the right to
sell it and keep 100% of the profits.

* O, you can sell resell rights to other people
who want to have rights to sell a product and
keep 100% of the profits.

And that is the two basic ways you can nake noney
wth resell rights. So what’s so awesone about
t hat ?

First of all, if you have no tine to create your
own products, no experience, you are |azy or you
sinply want to get started with naking noney on the
I nternet as soon as humanly possible. You can
sinple buy resell rights to a product (which wl|l
usually conme with an already nade sales |letter and
graphi cs), upload the product to the internet and
BAM You' ve got your own online business!

Basical ly, buying resell rights allows a person to
start their own online business in under a day...in
fact, it can take as little as an hour!

Ck, so wth resell rights one can start an online
busi ness al nost instantly. But that is just one of
the many reasons resell rights are so awesone. |’ ve



covered maki ng noney by buying resell rights, but
what about selling then?

Believe it or not, selling resell rights can be
even nore profitable than buying theml Here's
why. ..

First of all, because resell rights are the
absol ute easiest and fastest way to start an online
busi ness, A LOT of people are buying resell rights.
In fact, nost people that buy resell rights usually
buy resell rights to nore than one product.

And why not ?

| nstead of buying resell rights to just one product
and setting up one online business, why not buy a
whol e bunch and set up a | ot of businesses? And
that is exactly what a | ot of people that buy
resell rights do.

X, so resell rights are HOT and a | ot of people
are looking to buy them So that’'s one reason to
start selling resell rights.

But in ny opinion, the main reason why selling
resell rights is so damn great is because of the
price you can sell them at.

You can sell resell rights for anywhere from j ust
$10 to over $1,000! So it allows you to have a high
priced itemthat is actually a hot seller.

And that is a great way to make a | ot of noney. Al
the big nanes in Internet Marketing make bi g bucks
selling high ticket itens. $97 e-books, $197
software and even $997 DVD courses. And unl ess you
are already an expert you probably don’t have the
experience and know edge to create such high priced
products.



But with resell rights you can!

Because when you sell resell rights, you are not
selling an ebook or course. You are not teaching
peopl e how to do sonething, no, what you are doing
Is actually selling a business that people can
actually start nmaking noney wth!

And in nost cases, giving sonebody a business they
can actually nmake noney with is a |lot nore val uabl e
than sinply telling themhow to create it
thenselves. Plus, it’s a hell of a lot nore
appealing as well ©

X, I'll stop now because | could go on for another
50 pages telling you why resell rights are an
awesonme way to nmake noney. Now let’s get started by
| ooking at the different types of resell rights
avail able for sale...



The Different Types O Resell Rights

As you may already know, there are many different
kinds of resell rights that you can buy or sell.
Here are the main kinds:

* Resell Rights

Gves the right to resell a product: This can apply
to both physical and digital products. Were
digital product is concerned, you resell the
product and keep 100% of the profits w thout | osing
the enjoynent of the sanme product as digital
products are duplicable in nature.

* Basic Resell Rights

You have the right to resell the product but your
cust omer does not have the right to resell it to
anot her. You keep 100% of the profit after every
sal e you nake.

« Master Resell Rights

You have the right to resell the product as well as
the Basic Resell Rights itself to your custoners.
Your custoners can in turn resell the sanme book to
their custoners. The Master Resell Rights can

ei ther be bundled together with the purchase of the
product or purchased separately fromthe product.

« Private Label Rights
This is the grand daddy of all resell rights!

Buyi ng Private Label Rights usually give you the
right to change the product in any way you I|ike,



put your own nane on it, sell resell rights or even
master resell rights to others and basically use
and treat the product as it were your own creation.

 Gve Anvay R ghts

You can give the product away for free. In nost
cases, however, you cannot resell and/or edit it.

* Royalty Rights

You have to pay the original product author or
franchi sor a percentage of every sal es made by you.
This right normally applies to physical products.
McDonal d’ s and books found in bookstores are very
good exanpl es that denonstrate this right.



Becom ng A Resel |l er

The first part of this guide will be all about
becom ng a reseller and hel pful advice on where to
buy resell rights and how to nmake sure you get your
noney’ s wort h.

As you may have guessed, a reseller is soneone that
buys resell rights to other people s products and
sells themto keep 100% of the profit.

And here are the main reason being a reseller is
great :

* No need to create your own product!

Thi s process has been done for you by the original
product author. Therefore, you don’t have to spend
time, effort and noney researching on the topic and
demand, and creating the product, which you m ght
or m ght not have the expertise to do so. Thus, you
only have to set up your Internet Business using
the Reseller Materials Pack provided by the product
aut hor and mar ket your |Internet Business.

* You keep 100% of the profit after every sale
you nake

Thi s probably the second bi ggest benefit of being a
reseller, as a reseller, you get to keep all the
noney from every up-front sale nade w t hout having
to share any royalty fees whatsoever with the
ori gi nal product creator.

* You can use, and in sone cases nodify all the
sales material that has been created for you



Wth all of the work of witing your sales letter,
followup letters and adverti senents, you have
saved a lot of tinme on your part. Therefore, you
just need to set up your Internet Business.

e Earn residual 1 ncone

The product with Resell R ghts that you sell can be
custom zed with your own affiliate links, allow ng
you an opportunity to earn back-end incone fromthe
same custoners

* Resellers are usually nore notivated than
affiliates

Normal |y, resellers have invested sone noney into
pur chasi ng products wth Resell R ghts. This factor
notivates resellers to market with effort. Unlike
affiliates, joining an affiliate programis usually
free and if you don’'t make any successful referrals
as an affiliate, you don’t have anything to | ose as
you have never invested any noney.

But of course, there are al so sonme m nor negatives
to becomng a reseller, here they are:

* You have to invest sone noney to becone a
resell er

Sonme risk can be involved here since you will be
forking out sone noney. Unlike affiliate prograns,
you don’t have to pay anything to join one. Not so
wth the case of being a reseller. Since the reward
Is getting to keep all the profits from up-front

sal es of the product, you wll have to start with
taki ng sone risks. However, this should not be a
problemif the product has a noney back guarantee
policy and if you don’t get to at |east cover your



I nvestment wthin the period of tine, you could ask
for a refund.

* You have to pay custom zation fees to have the
product rebranded with your own affiliate
l i nks.

Cust om zation fees can be costly on the part of the
reseller.

* You could be conpeting with nmany ot her
resellers who are selling the sanme product

The |i kel ihood of this happening is very high.

Al t hough the Internet receives an average of 11.6
mllion new Internet Users a nonth, product
saturation can happen in the space of 2 years.
Furthernore, if the product author is neglectful of
the violation of his product’s Resell Rights terns
and conditions violation by dishonest Resellers,
such as undercutting the price of the product, your
Resel |l Rights business can be badly affected.

* You wll need to have your own web hosting and
domai n nane

This can result in paying nonthly fees if you
haven’t got your own domain nane and web hosti ng
yet .

e It can be difficult to find a quality Resel
Ri ghts product

You cannot just |look at the quality aspect of the
I nformati on product when sourcing for products wth
Resell Rights. You have to also find out if there
I s any back-end incone opportunity available in the



product and how well the affiliate Iinks are
enbedded within. You will do well to contact the
product author by phone or nmail on finding out what
back-end i ncone opportunity you can get from
reselling his product.

Ok, now that |’'ve covered all of the pros and cons
of becoming a reseller. | amgoing to give you a
sinple, easy and extrenely fast step-by-step plan
on setting up your very own online business in
under 24 hour s!

Here 1t is:

The Step-By-Step Plan For Setting Up Your Very Oan
Onl i ne Busi ness In Under 24 hours!

NOTE: This plan is a basic plan to set up your

busi ness as fast as possible by buying resell
rights to a product and neki ng noney by selling it.
| wll not walk you through this whole process
hol di ng your hand, | will sinply give you a sinple
yet profitable plan you can easily follow Let’s
get started...

Step 1. Get a paynent processor to accept online
paynment s

This is very inportant, as nost of your custoners
w Il be paying by credit card. And the best part

I's, this can be done for free and in as little as a
f ew m nut es.

The best and nost popul ar online paynent processor

I s paypal. Paypal enables you to accept credit card
paynents as well as e-checks and paypal transfers
directly to your paypal account.



You can sign up for paypal for free at
http://ww. paypal .com, this will only take a few
m nut es!

O her good online paynent processors are:

http://ww. clickbank. com

http://ww. st or npay. com

http://ww. 2checkout.com

Step 2: Get web hosting and domai n nane

You need web hosting in order to upload your
website to the internet. You wll have to pay a
nmonthly fee in order to have your website on the
internet, but that fee can be as |low as $10 a
nonth. Got to landl to get cheap and affordable
hosting at:

http://ww. landl. com

You need a domain nane to have a snall and
pr of essi onal web address that people can easily
remenber and visit your site any tinme they I|ike.

A domai n nane | ooks |ike this: www. yournane.com and
usually ends in .com, .net , .org, .tv

Go to http://ww. godaddy. comto regi ster your
domai n nane for under $10 per year!

Step 3. Buy Resell rights!

You will get nore info on what too look for in
resell rights later on in this e-book. As for

pl aces to find good resell right products to buy,
you can go to:


http://www.paypal.com/
http://www.clickbank.com/
http://www.stormpay.com/
http://www.2checkout.com/
http://www.1and1.com/
http://www.yourname.com/
http://www.godaddy.com/

http://ww.reprint-rights-nmarketing.com—- One of
the original resale rights nmenbership sites
provi des just about every generic resale rights
product out there.

Private Label R ghts — you can get Private Label
Rights to |l ots of products

http://ww. pushbuttonhealth.com— this is
menbership site that gives you Private Label R ghts
to 2 different product per nonth.

There are many nore websites selling resell rights
on the internet, but the above are sone of the best
options currently avail able to soneone | ooking to
buy resell rights to high quality products.

Step 4: Upload the product to the internet

Once you get your hands on resell rights to a
product you want to sell. The next step is to
upload it to the internet and set up the paynent
processor.

This is the reason you need web hosting and a
domai n nanme. You need the hosting to upload the
mni site and sales letter that conmes with the
resell rights you just bought, and the domai n nane
w |l be the web address to your new website.

Upl oading a website is very easy, but if you have
trouble there are hundreds of people that can do it
for you. You can either go to the warrior forum and
pay soneone to do it for you or ask one of your
friends... either way, you can easily find soneone
to do it for you (for a small price, or even fro
free)

Step 5: Start PPC adverti sing!


http://www.reprint-rights-marketing.com/
http://www.reprintrightsmarketing.com/pr.html
http://www.pushbuttonhealth.com/cgi-bin/affiliates/clickthru.cgi?id=allan

This e-book covers many different ways you can
drive traffic to your website. But the absol ute
fastest and easiest way to start driving high
quality, targeted traffic to your website is to
start Pay Per dick adverti sing!

Here is why PPC advertising is the fastest, easiest
and in sonme cases the nost profitable way to start
advertising your website:

PPC advertising allows you to start driving
highly targeted traffic alnost instantly. Al
you have to do is open up an overture or
adwords account, sel ect your key words and
you' Il be getting traffic within a few m nutes.

Wth PPC advertising, you only pay every tine
soneone clicks on your ad and actually visits
your website.

PPC advertising is highly targeted, because you
choose who sees your ad. This is done by

sel ecting key words that are related to your
topic. Your ad will show up only when soneone
actually searches for a key word you have
chosen.

So what do you need to do to start PPC advertising?

Just go to http://ww. overture.com or
adwor ds. googl e.comto sign up and start
adverti sing.

And that's it!

Maki ng Money As A resellers


http://www.overture.com/

Besi des buying resell rights to a product, and
selling it on your own website there are many ot her
ways you can use your rights to a product to nake
noney or devel op and grow your online business.

When you buy resell rights to a product you can:
e Build an opt-in Iist

Resel| R ghts products give away rights can be used
as an incentive for your visitors to subscribe to
your e-zine. You can sinply set up a snall sales
page which offers a free e-book in exchange for
peopl e’ s emai|l addresses and nanes.

* Add Resell Rights products regularly to your e-
Zi ne

Addi ng products wth Resell R ghts of the simlar
thenme to your e-zine can encourage your readers to
| ook forward to every of your e-nmail nessages.

* Increase your web site traffic

Ofering Resell Rights products with G ve Away
rights in your nenbership site, give away canpai gn
or blog will draw targeted traffic by the nmasses.

e Create an infinite anount of keyword specific
doorway pages using the E-books, software,
audi o, and video with Resell Rights.

Poi nt these pages to your nmain site and see your
traffic expl ode!



e Earn 100% from up-front sales of the Resel
Ri ghts products

This is the nost attractive part about digital
products with Resell Rights. As a reseller, you get
to resell and keep all the profits.

e Earn extra noney from back-end sales fromthe
sane Resell Rights products sold to the sane
customers

This can be possibly done by getting the product
custom zed by its original author to have your
affiliate |inks enbedded to other affiliate
prograns, preferably 2-tier or nore.

* Use them for your own personal devel opnent and
bui | di ng your wealth of know edge

As | said before, starting your own online business
by buying resell rights is the sinplest and easi est
way to start an online business. And if this is
your first time maki ng noney online, you wll learn
a great deal fromtrying to sell and market the
product you bought resell rights to.

* Increase your sales by offering products with
Resel|l Rights as added bonuses on your sales
letter

Throwi ng in nore bonuses w thout stealing the focus
fromyour primary product in your sales letter is a
good incentive for prospects to purchase from you
as opposed to other Internet Business owners or
even other resellers for that matter.



e Add val ue or surprise bonuses in your Thank You
page

This is a good tactic to build trust, rapport and
credibility on your part. In addition, doing so
makes your new custoners feel that they have nade
the wi sest choice of purchasing fromyou. For al
you know, they mght just tell their friends to buy
fromyou instead of others sinply because of the
unannounced bonuses!

* Use products wth Resell R ghts in your after-
sale foll ow up nessages to bring repeat
custoners to your Internet Business

Si nce your custoner trusted you enough to buy from
you for the first time, why shouldn’t he continue
to do so? If he Iikes your first recommendati on, he
wll definitely ook forward to your com ng
recommendati on or sol ution.

e Create your own information product with Resel
Ri ghts products to be included in your package
and sell them

You can provide cross-references to other subjects
your product may not be able to cover in detail as
part of the package in your product. You can al so
provi de tools and software which you have the
Resell Rights to in your product or package with
the context of saving your custoner tinme, effort
and noney sourci ng and purchasing themala carte.

 Create your own free or paid nenbership website



This is a power nethod used by nmenbership
webmasters to build their own base of responsive
and quality nmenbers to give their special offers
to. You can build your own, too, with the context
that you can save your custoner tine, effort and
noney sourcing and purchasing themala carte. In
addi ti on, your custoner just have to pay a nonthly
or yearly fee to be a nenber of your site and you
consistently add products into the nenber’s area
for himto dowl oad — all which the value of the
products woul d have anobunted to nore than the
periodical fee itself.



Where To Find Resell Rights Products

As popular as resell rights are, it is actually not
al ways that easy to find them Especially resel
rights to good high quality products, that you can
make sone good noney wth.

e Exclusive Resell Rights nenbership sites

A good way to source for quality products wth
great demand is to purchase a yearly (or even
lifetime!) access to nenbership websites dedi cated
to resale rights. These nenbership sites offer
products such as E-books, software, tenplates, and
audi o/ video with Resell Rights.

* Look for Resell R ghts nenbership sites, which
Its webmaster regularly sources for such
product s

Preferably either the webmaster does his honmework
often or he has a good connection with other
product creators that he usually has the product
before the |launch day, if not one of the first to
get it.

e Don't purchase a product wth Resell Rights if
t he product is outdated

Chances are that the product is either over-
saturated on the Internet, deval ued over tine or
Its contents did not survive the test of tine.
(Especially true if the product contains a | ot of
time-sensitive information).



 Avoi d buying packages of resell rights products
that sell for only $27 or $47

| n nost cases, the bundl ed packages are really
worth just that anmount. |f the product and its
resell rights are too cheap to be true, this is

of ten because either product is already old, over-
saturated on the Internet or deval ued due to | ow
prices offered by other resellers on the Internet.

 Consi der purchasing “$47 only” packaged
products with Resell Rights only if you want to
give them away for free

Buy these sorts of packages only if you want to
give them as a bonus to another product you are
selling, or bundle theminto packages where you can
add value and sell at a higher price.

e The definition of old in Resell Ri ghts business
Is “nmore than 2 years ol d”

| n ot her words, when sourcing for products wth
Resel|l Rights, nake sure that the product is
freshly made this year or just the year before.

* Choose quality products with Resell Rights that
have Iimted conpetition

| f the product is rather new, you have a good
chance of having a head-start. O use your streets
and business smarts to stay on the inside of every
I nvest ment by networking with influential Internet
Entrepreneurs so that they wll update or include
you in their com ng product |aunches. As the saying
In CNN news, “be the first to know’!



« What kind of people are the resell rights being
sold to?

| f the product author sells to custoners that don’t
have really great marketing power, this can be your
good chance as a super reseller to | everage on your
own connections, Joint Venture partner’s efforts,
and nore, to beat other resellers to earning froma
worl d w de audi ence!

« Choose quality products with Resell Rights that
have attractive back-end incone opportunity

This will enable you to earn fromthe sane
custoners. |If possible, choose a product that
allows you to earn recurring incone from back-end
sales. Interestingly enough, in the first three
years of the Resell Rights mania, products wth
Resel| R ghts where created with the aimto benefit
mai nly their authors.

* Be sure that the Resell Rights product has a
persuasi ve sales letter

|f the sales letter is not convincing, it won't
sell no matter how good the product is. The best
litnus test is to read the sales letter yourself.
|f it doesn’t persuade you, it won't persuade your
custoners, either.

« The Resell Right product’s sales |letter mnust
have quality testinonials or endorsenents

It is obvious that a majority of sales letters for
Resel |l Right products don’t have testinonials,
which is very risky on the part of the reseller. If
the principal’s sales letter doesn’'t have any



endorsenents, either you will have to collect them
yoursel f (which can be effort and tinme consum ng)
or sinply source for other products that fit this
criteria.

NOTE: If you are buying Private Label Ri ghts,
havi ng no testinonial is ok.

e Be sure that the original product author equips
you well with the Reseller Mterials Pack

This is a conpul sory responsibility of the product
author to you if he wants to convey the

Master/ Basic Resell Rights to you. The Reseller
Mat erial s Pack should consist of the sales letter,
| mges, thank you page, and maybe fol |l ow up
letters. If the product author doesn’t provide you
the necessities or even the Reseller Materials
Pack, you may as well source for other products as
not having your Reseller Materials Pack often neans
nmore unnecessary work on your part. The setting up
wor k can be taxing thus defeats the purpose of
becom ng a reseller and the worst thing that could
ever happen to you is preparing to fail by nessing
t hi ngs up!

e Study if there is a denmand for the Resel
Ri ghts product you are contenplating to choose
to resel

|f there is no or hardly any demand on it on the
Internet, it will be pointless to resell it.

 Make sure to read all the terns and conditi ons
before buying resell rights to a product

Here are a few things to |l ook out for in the resel
right terns and conditions:



 What is the m ni nuni maxi mum price cap for the
product ?

e Can the product be given away for free or as a
bonus to anot her product you are selling?

e Can the product be sold at auction sites such
as eBay?

e Can the product be sold in printed version?

Conduct a qui ck background check on the product
author’s credibility by typing his or her nanme on
t he Googl e Search Engi ne.

This is crucial as if the author has a bad
reputation on the Internet, it wll be very
difficult to resell products made by himor her.

Be sure that the Resell Rights product has a noney
back guarantee policy...unless it is a Private
Label Ri ghts product.

Hi gh-quality products usually have 90-day noney
back guarantee. In case you discovered that the
product is not for you or fail to nmake any sale in
the first 90 days, you still have a chance to get
your investnent refunded.

» Use the search engines to | ook for products
wth Resell Rights

Use t hese keywords when searching: “resell”,
“resale”, “reprint”, “private |label”, “give away”,
and “rebrand”



Contact the product authors by mail or phone and
ask if heis willing to talk about the possibility
of selling you the rights to his product.

This is a great nethod especially if the author
does not actively sell the rights to his product
and that the product is appealing to a niche nmarket
I n demand.

Al so, You may want to contact or |learn how the
product author deals with resellers who violate the
Resel|l R ghts terns and conditi ons.

This is equally inportant as if the product author
has little or no interest in defending his
resellers or even his own product from unscrupul ous
resellers, you shouldn’t be interested in reselling
hi s product, either.

Mar keting Resell Rights Products

There are many ways to market and sell the products
you won resell rights to, and as you may all ready
know good marketing wll translate into a good

I ncone. Here is advice and tips on how to market
you' re the products you own resell rights to:

e Create an affiliate programfor your acquired
Resel | Rights product

| f you' re | ooking to open an affiliate program

account, ook no further than PayDot Com You want
to use an affiliate program because no matter how
har dwor ki ng you are, you efforts cannot match the



mar keti ng power of hundreds, maybe thousands of
affiliates, marketing the product for you.

« Pay your affiliates 40%to 75% of your digita
product price for every copy sold

You don’t mnd paying themthis nuch for

comm ssions as you earn alnost a clean profit from
selling digital products on the Internet. For one,
there is no cost involved in delivering the
products to your custoners. Secondly, the big

comm ssions are attractive to your affiliates thus
encourages themto pronote the product on for you.

e |f the product with Resell Rights that you
acquired is a high-ticket item ($97 and
above). ..

you w Il do well to consider making your affiliate
programtwo-tier. This way, you nake it possible
for your affiliates to also earn conm ssions for
every other affiliate they refer to your affiliate
programthus encouragi ng your affiliates to work
hard for you.

At the bottom of your sales letter, include a
link to sign up for your affiliate program

No matter how good your sales letter may be, a big
nunber of your prospects won't buy fromyou for
vari ous reasons. However, you can convert sone of
your prospects to becone your affiliates.

e Submt your affiliate programto affiliate
programdi rectories:



Affiliate programdirectories such as

http://ww. associ at epr ograns. conl and
http://ww.refer-it.coml are good places where
your woul d-be affiliates | ook for good affiliate
prograns to join. You can easily recruit affiliates
by submtting your affiliate prograns to web sites
dedicated to affiliate marketing.

* You can pay to advertise your affiliate program
in affiliate-related e-zines and web sites

This is a great way of recruiting affiliates.

e Hold a contest for your affiliates

This will encourage and notivate your affiliates to
wor k hard and produce results for you. This is a
good chance to | ook out for super affiliates.

* Reduce your affiliates’ work by giving them al
the marketing materials they need such as
endorsenent letters, banners, and sol o ads

You can easily extract all these materials from
your Reseller Materials Pack. Your affiliates can
use these marketing materials as their own as they
will be selling on your part.

e Convert your followup prospects into
affiliates

| f you have a foll owup e-zine for your product
wth Resell Rights, you can wite and send the | ast
|l etter to your prospects two weeks after the second
| ast letter was sent out of your auto responder to


http://www.associateprograms.com/
http://www.refer-it.com/

convi nce your prospect to be your affiliate. If
your prospect doesn’'t want to be your custoner, you
can convert himinto becom ng your affiliate.

Joi nt Ventures

Joi nt ventures are an awesone way to nmake noney
wth a resell rights product you own rights to.
What exactly are Joint Ventures or “JVs” ?

Basically, a joint venture is when you agree with
soneone to get themto pronote your product in
exchange for a comm ssion for every sale they
make...this is how the big nanmes in marketing nmake
their fortunes!

* Approach e-zine publishers to propose a Joint
Venture on selling the product with Resel
Rights to their subscriber |ist

Usual |y, you m ght offer nore conmm ssions and
slightly nore sophisticated marketing materials
(e.g. free report rebranded with their own nane and
a liberty to place a one-page ad) to your Joint
Venture partners.

When approaching a potential Joint Venture partner,
wite your tenplate letters froma position of
| ever age.

| n ot her words, know your product well and treat it
as your own even if you bought the rights to it
from soneone el se. Make your potential Joint
Venture partner feel that they are communi cating
with the right person.

Wite the first letter to your potential Joint
Venture partners asking for their permssion to
Vi ew your proposal.



Don’t enclose any further details until you get
their perm ssion. The point is that you don’'t want
your potential partner to have the |icense to say
“no” just yet — not until he is really interested
in listening to your offer.

To assure your potential Joint Venture partner that
you are not spamm ng their mail box, make a speci al
of their nanme, their e-zine nanme, and their URL.

Don't forget to quickly introduce yourself at the
start of your letter.

* Reveal the full details of your Joint Venture
proposal in the second letter only

Ful | details can range from about your product, how
much you plan to pay your Joint Venture partner for
every copy of your digital product sold, and how
your partner can benefit fromthis venture. |f
there is a sanple of the product avail able, you can
attach to the nmail for your potential partner’s

revi ew,

I n your Joint Venture proposal, wite nore on
benefiting your partner than about yourself or even
your product for that matter.

You are making the first approach to your potenti al

partner. He, |ike nmany other |nternet Business
owners, may be very busy with his own conmtnents
and projects so he will definitely like to know

what is in for him If he finds you' re just wasting
his tinme on sonething not worth his tinme, he will
just reject your proposal. Renenber, it’'s easier
for himto say no!



And In the second proposal letter, include a |ink
where your potential Joint Venture partner can sign
up for your affiliate program

Be sure to equip your Joint Venture partner with
the marketing materials necessary to pronote the
product on your behalf. If the marketing materials
can't be installed into the affiliate program
followup with your Joint Venture partner after the
sign up to give himthe marketing materi al s.

NOTE: Wile you may have witten a few proposa
tenpl ates before sending themout, you will do well
to wite the letters in a nore personal tone.

Your letters can change slightly in terns of how
you address your potential partners and their
needs.

* Recruit as many Joint Venture partners as you
can

The power is in the nunbers. You m ght have to
notivate themfromtine to tinme, too, because they
are just as human as anyone el se. You can nake your
affiliate program2-tier to encourage your Joint
Venture partners to refer other Joint Venture
partners in their network of contacts thus increase
your marketing power manif ol d.

At the bottom of your proposal letters, include
P.S. (Post-scripts) to sumarize your letter and
push your potential partner to take action NOW by
signing up for your affiliate program

Rem nd your potential Joint Venture partner that
shoul d they have any questions, you will be glad to
hel p. You won’t m nd hel ping a partner who i s going
to hel p you succeed, would you?



Al so, when di scussing a nutual benefit arrangenent
Wi th your potential Joint Venture partner, stress
on a wn-wn-win situation rather than the usua

W n-win situation that nost people tal k about.

Sonme potential partners are responsible e-zine
publ i shers who cares a lot for their subscribers so
don't forget to include their subscribers into the
W n-wn-wn situation. Renenber that their
subscribers are also going to help make the whol e
venture a success. Your potential partner w ns when
he makes successful sales. H's subscribers wn when
t hey purchase a quality product useful for their
own purposes. YOQU only win when both your Joint
Venture partner and his subscribers w n.

Viral Marketing

You can create a free report for viral marketing
purposes and circulate it in your network or
mai ling list.

In the report, you provide free but useful

I nformati on on a subject having to do with the
product you are selling. Use the free report to up-
sell your Resell Rights product.

« Enable your free report to be rebranded by
ot her people with their own affiliate |inks

This will encourage other people to pass your free
report around because the attractive part about

your report is that they can also earn a conm ssion
for every copies of your resell right product sold.



You shoul d al so Submt your free report to E-book
di rectories such as http://ww.]jogena.conl where
t housands of people go to downl oad E-books daily.

And Renenber, when you wite your free report for
gi ve away, recommend your resell right product on
sale as a solution.

Don’t put it in the formof an advertisenent where
possi ble. This is because by recomendi ng your
resell right product as a solution to your reader,
he will be nore likely to click on the link to the
sales letter where he can | earn nore about your
product and how it can solve his problens or
benefit him

e Source for friendly nmenbership sites and ask
their webmasters’ perm ssion to include your
free report in the nenber’s area

You can al so use this opportunity to tell themthat
this is a chance for themto earn conmm ssions for
every copy of your product sold as a result of
their nenbers buying through the report in their
menber’s area. In other words, you encourage
menbership site owners to be your affiliates as
well as putting your free report in other people’s
menbership sites for exposure at no expense. Mire
often, nmenbership site owners appreciate quality
contributions from ot hers.

You can al so take part in give away canpai gns by
gi ving away your free report in exchange for
subscri bers.

One, you get to give your free report away and
since it is architected to be viral in nature, you



can count on other people to give your report away
for you or becone your affiliate (if such an offer
Is present in your free report). Wien you earn your
subscri bers, you can include themin your e-zine or
mailing list to endorse your product with Resel
Rights at a |later tine.

Witing Articles

Witing articles is a great way to drive traffic to
your website, get established as an expert in your

field and get your nanme out to thousands of people

which will establish credibility.

Here are sone tips on witing articles:

 Wite articles wwth hel pful information but are
related to the product you are selling

Make an effort to include a few vital keywords in
every article you wite. For instance, if your
target market is witers, you can include the words
“copywiting”, “ghostwiting” and “witing” in
every article. Your resource box should include a
link to your product’s sales letter thus draw ng
targeted prospects to your web page.

e Don't wite your article like a sales letter

Not only the chances of it getting rejected by

article directories are high, e-zine publishers
tend to avoid sharing your articles with their

r eaders.

After you wite your articles, submt themto
article directories such as ezinearticles.com
goarticles.com and articlecity.com



| ncl ude a short description of yourself and a link
to your product’'s sales letter in your resource
box. Interested e-zine publishers wll take and
reprint your article(s) in their own e-zines,

gi ving you exposure and if done right, this nethod
can generate targeted traffic to your sales letter
via your resource box. To have this done right,
your article must provide useful information and is
of the sanme thene as the product you acquire to
rights to resell.

You can | everage your subm ssion of articles to
many e-zine publishers with Article Marketer.

 Wite your articles in 750 words or |ess

Most e-zine publishers prefer to choose an article
not too short and not too long either for their
reprinting purposes to share with their own base of
subscri bers.

Ti ps on Using Bl ogs

Create a blog that channels to your product’s sales
letter.

Create web pages with content related to the
product you are selling. The nore rel evant your web
site is to your product, the nore targeted your
prospects are when you channel themto your sales

| etter through |Iinks and banner ads. This w |

| nprove your conversion rate as well. You can get a
free bl og account at Bl ogger.com



* Be sure to Post as often as you can in your
bl og

The m ni mum posting frequency should be once a
week. When you start posting at your blog for the
first time, include a mninmumof 20 to 30 posts to
start wth. Your posts can consist of short
articles (150-300 words), news, and updates rel ated
to the Resell Rights product or the nature of the
pr oduct .

| f you are using Blogger.com archive your posts on
a daily basis and build internal |inks between your
pages so that you can quickly build your blog’ s
Googl e page ranking (PR).

Make sure that all of your posts are keyword-rich
and keywor d-f ocused

The logic behind this is that it will be easy for
people to search your blog via search engines.
Secondly, if you are subscribed to Googl e AdSense,
your (Google ads are nore focused, too.

| f you don’t have your own content to post on your
bl og, you can use other people’'s articles from
article directories to post on your bl og.

As |l ong as they have reprint rights and that you
I ncl ude their authors’ resource box, you can use
ot her people’'s articles frompublic article

directories or other blogs to post on your bl og.

You can | everage your posting power on your blog by
recruiting other news posters to post rel evant
articles on your bl og.



In return, you can allow themto post a short
advertisenment under their articles or posts. If the
news posters are sufficient to lift you off your
posting work, you can focus on driving targeted
traffic to the bl og.

Post an advertisenent of your product with Resell
Rights at the top of your page or at the bottom of
every post for free exposure.

Submt your blog to feeds and RSS to sites such as
www. newsgat or. com www. f eedbur ner. com
ww. f eedst er. com and www. bl ogl i nes. com

RSS, or Really Sinple Syndication, allows you to
publ i sh your content on other people's websites.
You can create a feed that contains details about
the products you offer and submt it to major RSS
feed directories.

Ti ps on Using Foruns

Foruns are |ike online communities, and you shoul d
t ake advantage of these communities by
participating in discussions and |etting people
know about your website in your signature.

e Participate in foruns where your prospects are

You should participate in foruns with the intention
of hel ping forum nmenbers or exchange usef ul

I nformation. While nost foruns are agai nst bl atant
advertising in posts, you are usually allowed to
post your advertisenents in your signature file.



This is where you can place a link to your Resel
Ri ght product’s sales letter.

You can easily search for forunms where your
prospects are through search engi nes.

Be sure to include these keywords in your search:
“forunt, “discussion board”, and “newsgroup”.

e |[f there is a section in the forumdedicated to
articles, post your article in effort to help
ot her forum menbers

This is a good chance to first prove your worth and
credibility. Furthernore, when you have sonething
to offer, people are nore likely to trust a person
of credibility.

When starting out, actively participate in a
maxi mum of two foruns only.

You don’t want to spread your attention far and
w de. You need to focus. Avoid junping forunms if
possi bl e.

AndLeave the forumonly if the forumis inactive or
the forum has poor quality prospects.

Also, If you are on the hunt for Joint Venture
partners, you can PM (Private Message) potenti al
partners in foruns.

However, do nmake a special nention of their nane
and their web site, if any, so that your nessage
won't be classified as “spant.



e Refrain fromspammng in foruns!

Not only wll your marketing effort be in vain, you
m ght be banned from posting in the sane forumin

future and your reputation and credibility wll be
damaged. For sone peculiar reasons, you will find
people still do this everyday. Don’t join themn

Ti ps on Traffic Exchange Prograns

Leverage your earning credits by downl oadi ng Crazy
Browser at http://ww.crazybrowser.com downl oad. ht m

This way, you can surf in as many Traffic Exchange
prograns as possible, allowng you to earn nore
credits at the sane tine.

| n your canpai gn nmanager, give a free report for
ot her Traffic Exchange nenbers to downl oad in
exchange for subscribing themto your e-zine or
mai ling list.

« Most Traffic Exchange nenbers are either
webmasters or Internet Marketers

| f your Resell Rights product does not fall in

ei ther category, you should refrain from using
Traffic Exchange prograns as naturally, webnasters
and Internet Marketers are only attracted to
solutions related to their own field.

More Tips on Marketing

First, Create a marketing pl an


http://www.crazybrowser.com/download.htm

Your marketing plan details what out you want to do
W th your product, how and where you intend to sel
it.

Deci de and study who your target market is. Al so
deci de how you are going to reach to them (w thout
spanmm ng, of course).

Announce and pronote the product in your nailing
list.

The bi gger and nore responsive your subscriber |ist
I's, the nore sales you can nake. You can nake your
noney w thin hours.

And al ways refrain from spamm ng!

This is probably one of the Internet Marketer’'s

bi ggest sins on the Internet. Not only does it
damage your credibility, you m ght also damage the
reputation of the original product creator and in
wor se cases, your Resell Rights |Iicense m ght be
term nated and | egal action can be taken agai nst
you.

| f you have the noney to spare, you can go for paid
e-zi ne adverti sing.

Buy advertising space in e-zines that are either
related to the topic of your product or are

dedi cated to Resell Rights. Be sure you have the
budget to advertise a fewtines as |like with any

ot her advertisenents, it takes tinme to get noticed.

« |If you have nore than one Resell Rights product

build a master page linking to all the mni-sites
containing the sales letter for every product.



This is very simlar to an affiliate’ s tactic, but
you get to earn 100% for every product sold. Be
sure that the Master page has one thene. |f your
thenme is about cooking, therefore all of your
resell right products nust be about cooking.

Edit your Thank You page to include an

adverti senent or a recommendati on to anot her
product or service you either own or an affiliate
of .

This is called back-end selling. You can earn nore
fromthe sane custoners provided they are useful
and is what your custoner needs or wll need in the
near future. This is a simlar tactic that
McDonal d’s crew nenbers use to increase their sales
wth a few extra words: “Wuld you like to add sone
fries to your order?” Use it for yourself, too!

e To earn nore fromthe sane custoners, request
to rebrand the Resell R ghts product wth your
affiliate |inks

Normal Iy, charges are incurred to do so. However,
this will profit you in the Iong run when your sane
cust oners buy anot her product or subscribe to a
service as a result of your referral, allow ng you
to either earn conm ssions or recurring incone.

Busi ness |ives on repeat custoners!



Mar ket i ng Met hods You Shoul d Avoi d

There are good marketing nethods that can nmake you
a lot of noney and there are bad ones, these are
t he BAD ones:

* Don’'t waste your noney and tinme on Free-For-A
(FFA) pages in your pursuit of marketing your
product

Firstly, nobody reads FFA pages now. Secondly, your
l'ink stays on the page for only a few m nutes at
nost. Furthernore, FFAs are set up to benefit only
Its operators.

« Stay away from buyi ng guaranteed traffic, no
matter how tenpting they are

Quite sinply, guaranteed traffic providers get you
your traffic by popping up your web page in anot her
w ndow on other web sites. These w ndows cont ai ni ng
your web site wll sit below the current wi ndow of
an Internet surfer who is | ooking at another web
site in his w ndow above yours thus the w ndow
contai ning your web site is in a Pop-Under w ndow.
Your web site will then cone into view when the
surfer closes his current w ndow because of its

| ocati on, being under his current w ndow that he’'s
cl osing. Technically, you got the traffic you asked
for. But you m ght not even get one sale fromthis
met hod as in

the first place, the traffic is untargeted.
Secondly, your web page is of little attention to
the surfers.



e Don’t waste your tinme on posting in classified
ads as there are rarely anyone readi ng them on
the Internet.

Safelists is also a poor marketing nethod you
should refrain from using.

Basi cal |y, you send your advertisenent e-mails to
peopl e you don’t know, but are expecting to receive
such mail fromyou because everybody who is on
these lists knows that they wll be receiving e-
mails fromthe others on the list. And those who
join these lists are wlling to agree to this
condi ti on because they thensel ves would want to
send out their own e-mails to the others on the
list. The result? Everyone’'s sendi ng advertisenents
to each other but no one cares to read them

« Traffic Exchange prograns wll not work in your
favor if you set your canpaign URL to your
Resel|l Rights product’s sales letter

This is because nost of the Traffic Exchange
menbers, |ike yourself, are either webmasters or

| nternet Marketers. Menbers like you surf Traffic
Exchange prograns to earn credits so that others
can visit their own site. Very likely, no nenbers
of Traffic Exchange prograns are in the nood to
pur chase anything through the web pages seen in
Traf fi c Exchange prograns.

Basic for resellers:

e Study your conpetitors who are selling the sane
Resel |l Rights product as you do.



Find out what MOST of themdo to market the
product. You mght do well to do otherw se. Avoid
the “herd nentality” where possible.

e |If you have a flair for witing, you can edit
the principal’s sales letter, a privilege that
affiliates don’t have.

You can throw in nore bonuses and incentives for
your prospects to purchase fromyou. Nowadays,
potential custoners do take the trouble to do
conpari son-shoppi ng before purchasing, especially
If he is going to purchase a Resell Ri ghts product.

* You can bundl e a package of Resell Rights
products and sell at a reasonable price.

Be sure that all of the products are up-to-date
(not nore than 2years old) and are of the sane
t hene.

e Create a new digital product in YOUR nane and
package the Resell Rights product into your
product to add val ue.

This is possi bl e because nost Resell Rights product
aut hors all ow you to package their products so | ong
as their Resell Rights ternms and conditions state
So.

* You can add your own Thank You Note and an
adverti senent of your own into the Reseller
Mat eri al s Pack...

.Lf the product you are selling have Master Resel
Ri ghts, allow ng your custoner to resell to others



and keep all the profits. This is another viral
nmet hod of spreading the good word of other products
or services you sell or are an affiliate of.

e Cet to know the original product author

E-mail or call him He can be your best friend and

di spense useful information to you not found in his
product or update you on his next plans that m ght

benefit or profit you. Be an insider reseller!

« |If you are just starting out, you are strongly
advised to start with selling just ONE product,
not a bundl e of 50 products.

Focus is inportant and crucial to your success.

G ve all you have on selling one product and profit
fromit first. You can slowy add products to your
I nventory | ater.

* Renenber that they are called “products” and
NOT “parcels” just to be sold to another
per son.

This is a comon m stake on the part of the
resellers. Products are to be used in full. Bear in
mnd that reselling themis a neans of incone
opportunity.

e Don't let the nunber of resellers selling the
sane product as you intim date you because the
truth is that not all resellers do sell well
even if they have a good product in their
hands.



According to an informal survey, only | ess than 5%
of them are making noney with it! If you are
wondering what the 95% of the other resellers are
doi ng, they either set up a sal es page and hope
soneone cones by, market the product the wong way,
or do nothing with it.

e |f you discover any other resellers who are
violating the Resell Rights terns and
conditions, it is your duty as an ethical
reseller to report to the original product
aut hor so that appropriate action can be taken
In order to protect all honest resellers.

Summing it all up

And there you have it, you now have the advice and
know edge needed to start your own internet

busi ness by buying resell rights to soneone else’s
pr oduct .

But Before | nove on to the next part of this
ebook, | want to give you one nore bit of advice...

Use PPC Advertising!!

Pay Per Click advertising is the fastest and
easiest way to start driving traffic to your
website. And the best part is, you only pay when
soneone clicks on your ad.

There are many great ways to start driving traffic
to your website and getting sales, many of which
have al ready been nentioned in this e-book. But the
absol ute easiest and fastest way to drive traffic
to your website is to advertise wth PPC

Ck, nowit’s tine to nove on to the next part of
“Resell Right Profits”...



Selling Resell R ghts

As | said earlier in this e-book, selling resel
rights can be even nore profitable than buying
resell rights and quickly setting up an online
busi ness.

Sinply put, hundreds of thousands of people are

| ooking to start their own online business and

t housands and a | arge percentage of themw || be
trying to do it wwth internet marketing...and that
IS where you cone in and offer theman opportunity
to have their own online business, alnost

I nstant| y!

And the best part is, you wll actually be hel ping
t hese people out a great deal. Sure, you can wite
an e-book and teach people howto create their own
onl i ne business which wll take a ot of hard
wor K. . .

O you can actually give themtheir first online
busi ness! It really is a win-wn type of deal.

Ck, selling resell rights is a great way to nake
noney and probably the easiest way to have your
very own high ticket product. But that’'s not the
only reasons selling resell rights is a very
profitable and great way to make noney on the

I nternet. ..

« |If you convey Basic or Master Resell Rights to
your product, you can | everage your marketing
efforts on an arny of resellers to sell your
product to a w der audi ence, spreadi nhg your
nane and status at no expense on your part.

e Wiile your resellers get to keep all the
profits fromup-front sales, you can count on



their custoners to be YOUR custoners as you can
enbed your product with your affiliate Iinks.

You get to charge resellers custom zation fee
If they want to rebrand certain parts of your
product with their owmn affiliate links to enjoy
back-end profits fromthe sane custoners.

This is an attractive back-end profit center
for you as a Resell Ri ghts product author as
upon the rel ease of your product, you have two
appeal i ng target markets: the niche market as
you have al ready known, and the other - the
resel |l ers!

Resellers are usually nore notivated than
affiliates as they have invested sone noney
I nto purchasing products with resell rights.

Thus you | everage your marketing efforts on a
nore quality group of marketers.

Reasons why becom ng a resell rights author is not
SO great:

Creating your own quality product demands a
great deal of tine and expertise on your part
whi ch you m ght or m ght not have.

| f your product is poor inequality, your
resellers mght not want to resell your product
as it can be hard to sell.

You need to be able to wite a persuasive sal es
|l etter for you and your resellers to use.



Witing a powerful sales letter (wth a
conversion rate of 1%or nore) is not an easy
task. If you don’t have a flair for witing,
you wi Il do well to consider hiring a top-notch
copywiter to get the task done for you. This
I's crucial as once your resellers have your
sales letter, you cannot do anything to change
or inprove the sales letter.

* You need to create your Reseller Mterials Pack
such as advertisenents, followup letters and
| mges for your resellers to use.

| f you don’t reduce your resellers’ setting up
task, either they aren’t going to get started
at all or they will do things the wong way.

CREATI NG YOUR RESELL RI GHTS PRODUCT

| f you choose to create your own resell rights
products, here is advice that is sure to help you
al ong the way:

It is preferable that you choose witing an E-book
to resell as it is the best-selling digital fornmat
In the Internet marketplace.

You can easily enbed your E-book wth your own
affiliate links as well as for your resellers to
earn back-end profits.

* Recommend products or services you own or you
are an affiliate for in your digital product as
solutions to your custoners who purchase your
di gital product.



Where possible, don't paint them as advertisenents
as no one buys to read advertisenents. People buy
digital products to gain useful information and

| ook for solutions to solve their problens, benefit
them or even nake them noney. This is where you
can recomrend further solutions that can hel p your
custoners to achieve their goals wth fewer
obstacl es. For exanple, if you sell an information
product on how to use auto responders effectively,
you can recommend an auto responder service you
either own or are an affiliate for in your product.
Your custonmer won't mnd and in fact, appreciate
your recommendati on as probably he wll soon need
one to get started wth.

* Include affiliate links relevant to the topic
of your digital product

Since you will |everage your marketing efforts on
an arny of resellers, it won't be long until your
name, status and affiliate |inks becone viral,
recei ving exposure at no expense on your part.
Therefore, you can earn back-end incone from your
reseller’s custoners.

But be careful not too overshadow your digital
product wth too many affiliate links. As not only
W || your custoners be disturbed by them very
likely no one is wlling to resell your product,
even if you told themthat they can keep all the
profits to thensel ves.

e Produce quality information in your product
that neets the demand of your target narket

Renmenber that if there is no demand for your
product, it is pointless to sell it in the first
pl ace.



| f you have troubles creating your own digita
product, you can create your product with the help
of your business associates or interview an expert
I n the subject.

You can either do this in a Joint Venture or reward
your interviewee the Resell R ghts to your product
when it is conpleted.

« Price your product reasonably

Beware not too price your product too | ow or too
high as it can be difficult for your resellers to
resel | .

To add nore value to your digital product, you can
package i n other people’s products that you have
the rights to resell or give away as a bonus in
your product as long as the products are
conplinmentary to your primary product.

You can put your nanme into your product’s title to
recei ve nore exposure and an expert status in a
short tine.

For instance, your product can be entitled “John
Doe’s Oriental Cooking Secrets”. Since your
resellers are reselling your product and cannot
alter the contents of your product, you get to
receive nore recognition in your field of expertise
at no expense.

e Create a back-end inconme opportunity for your
resellers

In the early years of the Resell Rights mani a,
products with Resell R ghts were created only to
benefit their authors. Things have changed today
and resellers are now wser in their choice of



selling Resell R ghts products. G ve your resellers
a chance to earn beyond the upfront sales.

Search for quality products or services under your
topic with an affiliate programfor you to join.

The ai m of your product is to provide good

sol utions and hel pful resources in effort of

sol ving your custoner’s problens or benefiting him
Assure your custoner that the products or services
you reconmend are quality ones and are not there
sinply because they have an affiliate program

| f you are creating an E-book, set your paper size
to “letter” size instead of A4 size, especially if
your custoners are nmainly Anmericans.

Resal e rights terns and condition

Convey Master Resell Rights to your product as a
bonus for your custoners so that they can resel
and keep all the profits to thensel ves.

This wll also encourage themto resell to THEIR
custoners and on and on. This is a perfect viral
mar keti ng nethod for you as a Resell Rights product
aut hor .

e To protect the quality of your product, set a
m ni mum selling price for your product in your
Resel|l Rights terns and conditions.

Setting a mninmumselling price for your product

w ll protect you, your product and your resellers
from desperate resellers who are ready to sell your
product at a very |low price or auction it off at an
auction site.



* In your Resell Rights Terns and Conditi ons,
don’'t allow your resellers to resell your
product on auction sites such as eBay.com

You want to prevent desperate resellers from
undercutting both you and ot her honest resellers in
ternms of pricing. Auction sites are known to be
graveyard for Resell Rights products are deval ued
and cut down fromtheir prinme. Don’t find your
product there, especially not too soon!

* Be strict but reasonable in your Resell Rights
terns and condi ti ons.

Let your resellers know that while they can enjoy
the i ncone opportunity that conmes wth your
product, they wll also have to follow the rules
listed in the terns and conditions for everyone to
enj oy and appreci at e.

Al so, you nust be serious about taking action

agai nst di shonest resellers who violate your Resel
Rights ternms and conditions. You have to protect
the quality of your product and at the sane tine
protect other resellers. Now, you know that this is
a responsibility that also conmes with being a
Resel |l Rights product author!

 Allow your resellers to resell your product
ONLY in electronic/digital version.

| f your reseller’s custoner receives the printed
version of the product, it wll be inpossible for
the custoner to resell it without losing it.
Furthernore, if your product is conveyed with
Master Resell Rights, your reseller’s custoner



shoul d al so have the Master Resell Rights and an
el ectronic copy of the product.

In your Resell Rights terns and conditions, rem nd
your custoners that they can resell your product
and keep 100% of the noney w thout having to pay
you a single cent.

e State in your Resell Rights terns and
conditions that your resellers are NOT all owed
to use SPAMto resell your product.

State in your Resell Rights terns and conditions
that your product is NOT to be give away for free

Except for a few exceptions such as can be added to
aphid nmenbership site, given as a bonus to anot her
product the reseller is selling, or bundled into a
pai d package. If your product is free for give
away, it wll defeat the purpose of having an

I ncone opportunity for your resellers that they may
as well give your product away for free or you
shoul d convey give away rights instead of Master
Resel | Rights.

| f you are selling your product with Master Resel

Ri ghts conveyed, state in your Resell Rights terns
and conditions that your custonmers cannot resel

the product and the Master Resell R ghts separately
as the rights already cone as a bonus to your
product

The selling point here is that your custoners don’t
need to purchase the rights separately fromthe
pr oduct .



Creating A Resell Rights “Mterial Pack”

This wll make your resellers |lives easier, and
make your resell rights package a |lot nore
val uabl e.

| ncl ude nore than one sales |letter

So that your reseller wll have nore choices on
using any sales letter suitable to himor mx and
mat ch.

e Test the sales letter’s conversion rate before
conveying the Resell Rights to your product.

| nprove your sales letter until no further

| nprovenent can be made. Once the product and the
Resell er Materials Packs delivered to your
custonmer, you can't change it anynore.

* Include testinonials into your sales letter.

Most Resell Right product authors often overl ook
this aspect in the process of conposing their sales
|l etter. Renenber that you are responsible for BOTH
yoursel f and your resellers. Your resellers are
going to resell your product to their own network
of contacts so equip themto the max in your sales
letter and this al so neans gathering testinonials
so that your resellers don't have to.

NOTE: If you are selling private | abel resel
rights, you don’t have to include testinonials.

» Get endorsenents fromtop nanes for your sales
letter.



Not only will your prospects be nore convinced of
buyi ng your product fromyou, your resellers can
easily resell your product and keep all the profits
to thensel ves.

 Create a professional eCover and for your
di gital product.

First inpression really counts and as a product
creator, you have to provide a nice cover for your
resellers, too.

To get a professional eCover for your eBook you can
talk to Max Ryl ski at http://ww. maxcovers. com or
If you would |like to design a professional eCover
yourself, go to http://ww. 1clickcovers.com

You can create a few different product covers and
I mges for your resellers to choose.

 Wite a series of followup letters for your
resellers to include in their auto responders.

Wite at least 4 to 8 letters for resellers to
followup wth their prospects who don’t buy on
first contact via auto responders.

Your followup letter need not be so | ong — around
750 words woul d do.

In your followup letter, you rem nd your prospect
about your product, how it can benefit him how it
can save himnoney, tine and effort, or how it can
make hi m noney.

e Create a sanple copy of your main product with
I ntroductory chapters in it for your prospect’s
review and resellers use.


http://www.maxcovers.com/
http://www.1clickcovers.com/

There is a lot of truth in the adage “gi ve and you
shall receive”. If your prospect is interested in
finding out nore or believes that your product has
the solutions to his problens, you ve got yourself
a sale. Your resellers will also appreciate it for
easy use and conveni ence in marketing for

t hensel ves.

You can use your sanple product to give to
potential Joint Venture partners for review, give
to your resellers for their own pronotion and
affiliate recruiting purposes, as a free gift for
subscribing to your mailing list, and put in E-book
directories.

* Insert nore marketing materials such as solo
ads, endorsenent letters, and banners for your
resellers to use.

You want to reduce as nuch work as possible for
your resellers so that they can concentrate solely
on setting up their own Internet Business and do
the marketing for you.

G0 an extra mle for your reseller by creating
a short reseller’s guide to selling your
pr oduct .

| n your guide, you show, step-by-step, on howto
set up his Internet Business using the marketing
materials found in the Reseller Mterials Pack.
This will elimnate as nuch guesswork as possible
on the part of your reseller thus setting up is
easy as Ato Z for him

You can al so consider giving your reseller a crash
course in Internet Marketing in your reseller’s
gui de.



Therefore, your reseller wll provide the marketing
on the right track wi thout having go through trial
and error. Furthernore, creating a reseller’s guide
makes your reseller nore interested in reselling
your product because it is obvious that so nuch
effort has been put into getting your resellers to
start on the right track.

» Describe how your resellers can earn back-end
profits by reselling your product in your
resell er’s guide.

This is yet a profit center where you pitch in on
how and what your resellers can do to earn back-end
profits by selling nore copies of your product.

You can include a Thank You Note or an
advertisenent in your Reseller Mterials Pack.



How t o Market Your Resell Rights Product

Selling resell rights is just like selling any

ot her product online in nost cases. The only
difference is that for the nost part you can only
target internet marketers...which by the way is a
very profitable market!

So incase you need to refresh your nenory on how to
mar ket stuff on the internet...

 Endorse your product with Resell R ghts to your
mai ling list.

| f you have a huge and responsi ve subscri ber base,
you can earn your noney within hours. Your results
can be al nost i nstantaneous.

* You can approach webnmasters who specialize in
selling ONLY products with Resell Rights.

You can sell the Master Resell Rights to your
product to these webmasters at 5 to 10 tines the
price of your Basic Resell Rights or your product.

You can al so approach Resell Rights nenbership site
owners to put your product in their paid nenber’s
area so that other resellers can use your product
and resell.

Ways To Sell Resell Rights If You Don't Want To
Create Your Omn Products

Let's face it, creating a good product from scratch
can take a lot of work, effort, tinme and even
noney. So what happens if you don’t have the tine,
effort and noney required to create your own
product but you still want to sell resell rights?
|s it even possible?



Yes it is and lucky for you, “Resell R ght Profits”
wll teach you all the best ways you can start
selling resell rights without having to create your
own products.

There are several ways you can get your hands on
products you can sell resell rights to. Sone are
nore expensive than others, and sone do require you
to put in a bit of work (no where near as nuch as
creating a product from scratch).

So what are your options?
Option 1. Hre a ghost witer

H ring a ghost witer is what nmany people do when
they don’t have the tinme to wite their own book /
create their own product. However, hiring a ghost
witer can be quite expensive, anywhere from $500
to tens of thousands of dollars.

One of the best places to find a ghost witer is by
going to http://ww. el ance. com

Now, despite the runors going around a ghost witer
can be had for as little as $500 (for a book no

| onger than 100 pages). The price depends on the
subj ect you want your witer to wite on, the

| ength of the book itself and the anount of
research that the witer is required to do in order
to satisfy you.

One of the best ways to save noney when hiring a
ghost witer to create your product is to do a bit
of research yourself and have a clear outline of
what you want the finished product to | ook |ike,
what you want included and in what order you want
It to be witten.


http://www.elance.com/

But renenber, hiring a ghost witer is only one
part of the product creation process. You al so need
a sales letter and graphics. Both can be done by
you, but | would not suggest doing it your self

unl ess you can create a good sales letter and
create good graphics.

Luckily, there is a great graphics design package
avai |l able at http://ww. 1clickcovers. com which
al l ows al nost anyone to create their own

prof essional graphics in little tine.

Basically, hiring a ghost witer wll save you A
LOT of effort and even tine. But, you do have to
I nvest a bit of noney and do a little bit of work
your sel f.

Option 2: Buy soneone el se’s online business

This is also an option that requires sonme start up
noney (at |east $500).

Believe it or not, there are hundreds if not

t housands of great products on the internet that
barely make any noney for their creator. Mstly
because they are not nmarketed properly, or the
owner quit before they got a chance to start

mar keti ng etc.

To find a conplete online business you can buy, you
can do several things. You can go to:

http://ww. bi zbuysel | . con

And search thought their internet business
category. Don’t be discouraged if you don’t find
anyt hi ng under $1,000...there are other options ©


http://www.1clickcovers.com/
http://www.bizbuysell.com/

Option 3: Buy Private Label Rights to soneone
el se’ s product

This is a very good option, especially if you are
| ooking to save a | ot of tine.

There are actually several different ways you can
do this. You can either buy private |abel rights
that are available to everybody, or ones that only
you wi Il have. Let’s start with the cheaper
version...

There are many people on the internet selling
private label rights to their products. PLSR rights
are avail able in packages, by thenselves, wth sone
restrictions and wth absolutely no restrictions.

Basically, there are a ot of PLR products to
choose from

NOTE: Be sure to check the terns and conditions of
the Private Label Rights you are buying and nake
sure you are allowed to sell resell rights and
master resell rights.

Now, let’s talk about the expensive way of buying
PLR rights to soneone else’'s product. Sinply put,
this is all about buying private |label rights to a
product that private |abel rights aren’'t being sold
t o.

The way to do this is to approach online business
owners that are already selling a product they have
created. O course, you can’'t just approach anyone
and ask to buy private |abel rights to their

pr oduct .

So don’t try approaching a big nane internet
mar ket ed and offer thema few hundred dollars for



the PLR rights to their product...you wont even get
a reply!

This is kind of Iike buying sonme one else’s online
busi ness, you shoul d be | ooking for websites that
m ght not be making a |lot of noney for their

owner s.

And of course, you can always check the anazi ng
warrior forumand | et people know that you are
| ooking to buy exclusive PLRrights to their
products.

Option 4: Buy master resell rights to soneone
el se’ s product.

Just type in “resell rights” , “master resel
rights” , “resale rights” in google and you w ||
find a whole bunch of different master resel
rights products.

Once again, be sure to check the terns and
condi tions and nake sure the product is relatively
new to the market.

And those are the main 4 options you have if you
want to sell resell rights but don't want to create
your own products.



Fi nal Words

Just like a said in the start of this ebook, resel
rights are sinply AWESOME! And whet her you are

| ooking to buy resell rights to start your own
onl i ne busi ness ASAP, or sell resell rights product
there is a lot of noney to be made with resel
rights, and it is actually not that hard to start
maki ng it!

Before you go and get started on your resell rights
busi ness, let’'s have a quick recap of why you

absol utely SHOULD | ook into nmaking noney with
resell rights.

For resellers:

* You don’t have to create your own product,
wite your own sales letter or hire a graphic
designer to do your graphics. Those things are
usual ly taken care for you after you buy the
resell rights to a product.

* You keep 100% of the profit after every sale
you nmake. This is better than being an
affiliate because affiliates get paid a



For

conmm ssion, or only part of every sale they
make.

Buyi ng resell rights to soneone el se’s product
IS the absolute fastest way to start your very
own online business (you can be up and running
I n under 24 hours)

You can buy as many resell rights as you want
and set up as nany busi nesses as you |ike, al
with [ightning speed! Can you inmagi ne goi ng
fromzero online businesses to 20 in a day?
Wll it’'s quite possible if you buy resel

ri ghts!

resell rights sellers:

Resell rights are extrenely HOI, especially to
good quality products. And there are thousands
of people that are interested in buying resel
rights to start their own online business PLUS
a lot of the people that buy resell rights buy
themto nore than one product at a tine!

Selling resale rights gives you the ability to
have a high ticket item Creating your own e-
book and selling it to the end user can bring
In 50 bucks a sale. But if you start selling
resell or private |abel rights to that sane e-
book you can get $97, $147 or even $1, 000 per
sal e dependi ng on the noney nmaki ng potential of
t he product you are selling.

You don’t need to create your own products in
order to start selling resell rights. There are
a whol e bunch of different ways you can start
selling resell rights wthout creating your own
product s.



* And of course, you will be hel ping out your
custoners’ great deal. Because instead of
teachi ng them how to do sonet hing, you wll

actually be giving them a business they can
make noney wth!

And there you go, both selling and buying resel

rights is a very profitable and worth while thing
to do!

So nowit's tinme to get started, and this is
exactly where this e-book nmust end. GOOD LUCK!



